Abstract
Andy Rexford, owner of Custom Stitches, a custom embroidery shop in his garage sometime ago. Since then, the business has grown enough to become a fulltime family business with annual sales of more than $750, 000.

Custom Stitches, now has a total of 5 six heads machines, these are machines that can produce the same design in six items at the same time. Early on the company established a niche by accepting small jobs; jobs that the big shops would not do and though the company now supplies area colleges and businesses with a multitude of custom embroidered items, they still take those small jobs that nobody else wants.

Recently, after attending a seminar, Andy developed a business plan for Custom Stitches and now, he sees an opportunity to double the size of his company within the next two years. The challenge will be to find $700,000 which will be needed for that growth; as projected in his financial forecast. This has left Andy wondering where he is going to find this money, since without it he will not be able to finance his company's growth.

The author of this paper, will provide Andy with some suggestions, where he can start to look for the financing he needs, the advantages and disadvantages of using each source of funding and which sources could be most promising to fulfill his financial needs. 

Financial recommendations for Custom Stitches
Introduction
Since Custom Stitches

has established a customer base, has grown considerably since its startup in Andy's garage and it is now a profitable business. Andy has more choices in which to look for the growth capital he needs.

But before we get into the different outside sources of funds that could be available to Andy; this author feels that the first place to look for money is within. Andy first needs to take a look at his internal finances and he may be surprised as to how much he could find from his personal savings and retained earnings. Whatever amount of money he can pull from these areas may be best utilized by reinvesting it back into the company. Since this is money that will not have to be repaid and will carry no penalties, finance charges or interest charges just to name a few benefits.

The other sources of funds that this author will recommend for Andy to check into, since his company appears to be in a good financial position; will be Corporate Venture Capital and sources of Debt financing such as, Small Business Lending Companies and Commercial Banks.

We will first take a look at Corporate Venture Capital. Who they are; as well as the advantages and disadvantages that may exist when using each of these sources of funding. Corporate Venture Capital Companies are large corporations that have become financiers of small businesses. Studies indicate that about 300 large corporations are doing this. Some of

these companies include, but are not limited to Intel, Motorola, UPS and General Electric, just to name a few. 

Corporate Venture Capital Companies make money when the business they have invested in is successful. Therefore, the advantage is, they provide more than just financing. The right partnership can provide your business with technical expertise, distribution channels, marketing expertise and introductions to customers and suppliers. But most importantly, doors that normally would be closed miraculously open when the right corporation becomes your partner. The disadvantage is that some of the control and ownership will be lost to the new partner.

Debt Financing is funds that are borrowed and must be repaid with interest; and though borrowed funds have a major advantage since it allows an entrepreneur to keep complete ownership of their business, it has two disadvantages; it has to be shown as a liability on the balance sheet and as mentioned above, be repaid with interest.

As mentioned earlier, some of the sources of debt financing are Small Business Lending Companies and Commercial Banks. Small Business Lending Companies make intermediate and long term SBA guaranteed loans. Unlike any other financial institution, these companies specialized in loans that other financial institutions will not consider. The advantages are that most of these loans have terms of at least 10 years and maximum

interest rate of two and three quarter percent above the prime rate. The disadvantage is the same as with any other debt loan; it must be repaid with interest. Commercial Banks have the largest number and types of loans to small business. Studies show that Commercial Banks provide 57 percent of regular financing available to small businesses. The advantage is the variety of loans offered, from short term, such as traditional bank loans and lines of credit; intermediate and long term loans, such as character loans, term loans and installment loans. The disadvantages are the fact that these loans must be repaid with interest and the possibility of having to sign a personal guarantee; which means that if the business can not repay the loan, the entrepreneur is personably responsible for repaying it.
Conclusion
In conclusion, with so many choices, this author will recommend that Andy first attempt to obtain the capital he is going to need from a Corporate Venture Capital partner. The reason for this, will be the added benefits previously discussed; as well as the fact that Capital companies will provide consulting and guidance from successful businessman, which will help guide the owner and the management team, so the company reaches its financial goal as fast as possible. In other words, since they are taking a risk with you and your company; they will provide the resources you need to get you there
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